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more customers are relying 
on us to grid sample their 
�elds and variable-rate spread 
their fertilizers,” says Case 
DeYoung, facility manager for 
Wilbur-Ellis Co. in Grant, MI.

According to Brad Murray, pre -
cision ag specialist for Landmark 
Agronomy Services, his company’s 
grower-customers are also asking for 
more grid soil testing to decide where 
to variable-rate apply nitrogen-based 
fertilizers in their �elds. “We’ve seen a 
really big increase in our sales for this 

precision ag service, especially when we 
explain to growers that approximately 60% of fertilizer 
gets put in the wrong spot without some help from preci -
sion practices,” says Murray.

In many ways, variable-rate seeding is also being im -

pacted by these same market 
drivers. Although it hasn’t 
experienced the same kind 
of price hikes evident in the 
fertilizer marketplace, seed 
is nonetheless getting more 

expensive to purchase. According to most experts, the 
price of seed corn this fall will surpass the $300 mark. As a 
result, growers will want to be very precise in where they 
plant these precious seeds and not waste any more than is 
necessary, says FAR’s Reetz.

Finally, the last of the top �ve technology trends 
in 2008 is variable-rate application of crop protection 
products. According to Reetz, this is being driven not 
only by overall market economic conditions, but some 
regional needs as well. “VRA chemical seems especially 
hot in the Mid-South right now, where there is more 
chemical use and more goes into the decision-making 
process,” he says.       

‘This technology will 
just keep getting better 

and easier.’ 
  — Kevin Kilgus, Helena Chemical


